




BENTLEY EMIRATES - Al Habtoor Royal Car, Tel: 02 - 6423114, Fax: 02 - 6423118,  www.bentleymotors.com
Al Habtoor Motors, Tel: 04 - 2944492, Fax: 04 - 2944422, Bentley Marina Boutique, Tel: 04 - 4475365,  www.alhabtoor-motors.com
The name ‘Bentley’ and the ‘B’ in wings device are registered trademarks. © 2011 Bentley Motors Limited. Model shown: Bentley Mulsanne.

Power with refinement. Racing with style. Only Bentley combines these 
seeming contradictions into a refined driving experience at the pinnacle of 
British motoring. May we present the all-new Bentley Mulsanne – the opposite 
of mass production. 

Handcrafted and engineered in Crewe, England, this all-new grand 
tourer elevates motoring to a whole new level. For more information, visit 
www.bentleymotors.com.

R E F I N E D  B Y  O U R  H E R I T A G E .  
I N S P I R E D  B Y  T H E  F U T U R E .  T H E  A L L  N E W  B E N T L E Y  M U L S A N N E .
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 60 YEARS OF RICH HERITAGE 

ها هي الذكرى الســنوية الـ ٦٠ تلقي بظلالها على أســطورة الدفع الرباعي نيســان باترول، بطل الدروب. احتفالاً بهذه المناســبة، نُقدّم الطراز المحدود 
”دايموند إدشن“ نيسان باترول ليتوّج مسيرة سنوات من النجاح والتألّق والتاريخ العريق. شكراً لجميع من ساهم بجعل هذه المسيرة الرائدة تجربةً لا تُنسى. 

إليكَ الطراز المحدود ”دايموند إديشن“ نيسان باترول.

ــين: ــي والع ــمالية: العربيــة للســيارات، هاتــف: ٢٩٥٢٢٢٢ ٤ ٩٧١+  • أبوظب ــارات الش ــي والإم ــعودية: شــركة الحمــراني المتحــدة, جــدة, هاتــف: ٦٦٩٦٦٩٠ ٢ ٩٦٦+ • دب • الس
 المسعود للسيارات، هاتف: ٦٨١١١١٨ ٢ ٩٧١+ • الكويت: شركة عبد الـمحسن عبد العزيز البابطين، هاتف: ١٨٠٤٨٨٨ ٩٦٥+ • سلطنة عُمان: سهيل بهوان للسيارات، هاتف: ٢٤٥٦٠١١١ ٩٦٨+

• قطر: شــركة صالح الحمد المانع، هاتف: ٤٢٨٣٣٣٣ ٤ ٩٧٤+ • البحرين: يوســف خليل المؤيد وأولاده ش.م.ب، ســتره، هاتف: ٧٧٣٢٧٣٢ ١ ٩٧٣+ • لبنان: شــركة رســامني يونس 
للسيارات ش.م.ل.، بيروت، هاتف: ٢٧٣٣٣٣ ١ ٩٦١+ • الأردن: شركة بسطامي وصاحب التجارية ذ.م.م، عمان، هاتف ٥٥٣٢٤٥٦ ٦ ٩٦٢+





We are proud and happy to let you discover the new 
Parfums de Marly 40 Sqm Shop in Shop, opened 15th of 

September in the Paris Gallery of Marina Mall Abu Dhabi.

PARFUMS DE MARLY
PEGASUS

Christened after the iconic 18th century 
horse race winner and renowned 
predecessor of many future celebrated 
champions, Parfums De Marly has 
returned with another fragrance that 
depicts the winning spirit of its namesake. 
Pegasus is a heady fougere scent that 
adds a touch of Equestrian royalty to the 
distinct masculine avor that is e clusive 
to Parfums De Marly fragrances. 

rue to its roots and t for a gentleman, 
this new scent is made up of a stimulating 
blend of bergamot and almond which 
dries down into a Vanilla, Sandalwood 
and Amber base. Boasting of a classy 
inspiration and a powerful union of 
Oriental culture, tradition and elegance, 
the sensational Pegasus is yet another 
must-have from Parfums De Marly.
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Al-Futtaim Motors is the exclusive agent for Toyota in the United Arab Emirates
Dubai: Dubai Festival City (04) 206 6666 Deira (04) 295 4231 Sheikh Zayed Road (04) 310 6666 Abu Dhabi: Airport Road (02) 419 9999 Mussafah (02) 659 3666
Sharjah: Al Wahda Street (06) 503 0555 Industrial Area 12 (06) 513 9700 Al Ain: (03) 721 0888 Ajman: (06) 711 3333 Ras Al Khaimah: (07) 235 1542
Umm Al Quwain: (06) 766 5087 Khorfakkan: (09) 238 6033 Fujairah: (09) 222 4157 @Toyota_UAE

fb.com/ToyotaUAE

www.toyota.ae
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The preliminary cost of the Horse box
 on 4-5 heads of horses is 120 000 dollars.

For more information please contact: info@albadiamagazine.com or 055 1889363
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Mall of Emirates Tel: 04 341 4449, Dubai Mall - Fashion Avenue Tel: 04339 9444,  
Burjuman 1st Floor Tel: 04359 9935, Mirdif City Centre Tel: 042840053, Al Maktoum Street Tel: 04 222 4488

www.palzileri.com
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Why do Arabian horse 
breeders from around 
the world seek out 
Stuart Sander’s 
Sterling Bloodstock?
By Martin Cranshaw
 
“It’s because of the world-class quality and service” says 
Stuart. “I realize that it takes enormous trust to buy a horse, 
especially for my out-of-the-country clients who generally 
purchase sight unseen. I take that trust seriously!  And the 
quality is superb -- top notch, world-class, impeccably bred -- 
my clients just won’t settle for anything less. And I wouldn’t 
dream of giving them anything less”. 
 
When the rest of us are stuck in the recession, Stuart is 

nding herself often sold out of inventory and searching her 
clientele to nd the very best for a buyer. “I have delivered 
34 brilliantly bred and top level show quality horses to new 
owners in the last year, most of them to overseas clients in 
the Middle East, but also to South America, Europe, China 
and Thailand.  Right now, I am working on getting 5 more 
beautiful mares in foal that will be going to the UAE, Kuwait, 
Saudi Arabia, Germany and the UK.  There is strong 
worldwide appeal for these amazing horses and I nd that 
people overseas have the same strong desire to be a part of 
their lives as we do here.  I understand that, since I simply 

couldn’t live without them in my life.  I want to make that 
dream a reality for them, by giving them the exquisite quality 
they want.” The strongest demand is from the Gulf countries 
she says. “I think it’s because the beautiful 
Arabian horse is such a part of the history there.  I mean, they 
are Arabian horses, after all -- the Gulf area is their 
historical home.  I feel that since they originated there, I only 
have them on “loan” in my life.  And when people from the 
Arabian peninsula purchase them it’s like they are going to 
their real home.”  
 
Stuart’s stallion Echclusive is in high demand all over the 
world too. “We quadrupled our breeding business last year, 
mostly due to the demand in the Middle East.  Here in the US 
the trend is to breed to the big stars of the industry. 
But over there, it’s all about the quality.  And, of course, the 
pretty face.” Why such strong appeal? “It’s rare that a stallion 
comes along that is exceptional in the neck, body and legs.  
It’s even more rare that a stallion produces all that, plus an 
exotic face, so important in the industry today.”Echclusive is 
just that sort of stallion. “In years past we bred 8 - 10 mares.  
Last year we bred over 40.  And I think this year it will be 
even more!” 
 
Much of the demand overseas is for Echclusive blood, 
especially in the Middle East. “I just can’t keep enough mares 
in foal to him.  Out of those 34 horses shipped last year, 27 
of them are mares in foal to him or offspring of his that went 
to wonderful new clients.  It’s doubly nice because it gives 
me an excuse to travel and visit the homes in these far ung 
countries.  Invariably I am pleased to nd that my overseas 
clients love their horses and make them an integral part of 
their lives just like I do. I love that!  Even if we can’t speak the 
same language we understand each other through our love 
of the Arabian horse.  

 “I try to stay on the cutting edge of the business” says 
Stuart. “I have embryos in the freezer by a variety of 
stallions -- Versace, Trussardi, Stival, Echclusive -- out of 
incredible mares, that I can ship overseas so that the client 
can save the cost of transporting a horse.  I have frozen  
Echclusive semen for overseas shipment for a variety of 
countries including most in the Middle East, and my vet is 
working on determining the sex of the embryo before it’s 
implanted -- we hope to be able to do that in the next few 
months. That’s very exciting!”
 
She says that her current collection of sale horses is the best 
she has ever had.  “Right now I have the most exotic faced 
and exciting collection of mares that I have ever had.  Some 
of them are so beautiful it almost breaks your heart! I just 
love to look at them walking up and down the aisle. We’ll 
be taking photos as soon as the weather improves and they 
won’t last long once people see them. And we can offer 
them in foal to Echclusive if desired.  
 
For Stuart, the sales are her way of sharing the joy. “These 
horses bring me so much joy -- I feel like I’m living a fairytale!  
And I’m excited about sharing that joy with others.  
Everyone’s journey is different and I love hearing about how 
I’ve brought the amazing experience of the 
Arabian horse to others!” 

Stuart Sander
001(503) 309-9773, 
sssstuart@aol.com
Portland,Oregon,USA
www.sterlingbloodstock.com
 

Stuart Sander
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BY APPOINTMENT

Tel: (+971) 4 337 7000      Email: ahmad@ahmadkurdi.com      www.ahmadkurdi.com 

31st of March 2012

The Meydan Hotel


